
 

 

 
The HarrisData Business Assessment 

 
When times are good, most businesses just "go with the flow", and do not consider how or where 
they can improve their operations in order to be leaner and more profitable.  But with the slow 

economy, many companies are now taking a strong look at their business operations.  What can 
they do to become more efficient and more agile?   

 
The HarrisData Business Assessment is a very simple way to evaluate what you're doing now and 
where your company can receive benefit.  It looks at your business processes and asks; is your 

current ERP system helping reduce costs and increase revenue? 
 
How it works 
We begin by gaining an understanding of the challenges faced by key areas in your company.  
Interviews are conducted with executives and department managers to define business objectives, 
pain points and strengths.  Needs are identified, and quantitative gains, both hard and soft costs, 
are presented in a detailed Business Needs Assessment document. 
 
Our Analyst 
She has more than 25 years of experience in business process evaluation working within the 
manufacturing, distribution and financial business sectors.  Her experiences include projects to 
implement both software solutions and best practices business process changes.  
 
What we want from you 
Just some of your time.  The Business Assessment is free.  You will not be asked for any sort of 
consulting fee and you will not be asked to sign up for anything.  We just want you to see what 
benefits you can realize from a modern, fully-integrated business system.  Once you have the 
Business Assessment in hand, you can walk away with no further obligation to HarrisData.  Of 
course, we would love for you to eventually become a HarrisData customer, but we offer up the 
Business Assessment with the understanding the relationship may go no further. 
 
The goal 
It's simple: identify business improvement.   
 
About HarrisData 
We have been in business since 1972 and we do things very differently than other software companies.  While others 
focus on themselves, HarrisData focuses on the customer, which has led to a sustained 96% customer retention rate.  
We are a family-owned, debt-free company.  We do not outsource any of our services.  We do not use third-party 
resellers.  We do not accept any sort of "kick-back" from our partners.  In an age when software companies are 
continually bought or sold, dissolved or downsized, HarrisData is stable and not for sale.  

 
 
 


